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REGIONAL DEFENCE INVESTMENT INITIATIVE (RDII)
MANDATORY SUPPLEMENTAL FORM

For Businesses with Commercial Projects

This form must be completed and submitted with your application to be considered for funding under
the Regional Defence Investment Initiative (RDII). All questions are mandatory. Your attestation in the
Application Form applies to this form and your responses.

APPLICANT INFORMATION

1. Legal Name of Business (must match your Funding Application)

DEFENCE RELEVANCE

1. How would your technology, product, or project contribute to producing defence
capabilities in a priority area for Canada, its allies, or partners?

Describe the capability, the intended defence end-users, and the operational use case.

Refer to the Canada’s Defence Industrial Strateqy and Key Industrial Capabilities for information
about Canada’s defence priorities. Maximum 1,000 characters.
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https://www.canada.ca/en/department-national-defence/corporate/reports-publications/industrial-strategy/security-sovereignty-prosperity.html
https://ised-isde.canada.ca/site/industrial-technological-benefits/en/key-industrial-capabilities
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2. What experience does your organization have working with the defence sector?

Include past or current defence procurement contracts, projects, clients, and partnerships, or any
steps your organization has taken to secure a defence procurement contract and/or integrate into
defence supply chains. Maximum 1,000 characters.

3. Is your technology or product dual use?

Dual-use technologies are items, services, or software that can be employed for civilian purposes
and are critical to providing operational advantage to Canadian Armed Forces (CAF) and Allied
military operations (e.q., artificial intelligence, cloud technologies, quantum computing, high
assurance communications, satellites and space launch, position/navigation/timing technology,
microreactor research, uncrewed systems, medical counter measures such as vaccines).

While there are many dual-use items that the CAF may use (i.e. light duty trucks, clothing, tools),
RDII funding will prioritize those that provide a strategic technical advantage.

[]Yes [ ]No

Answer 4.

4. If yes, what is the civilian application of your technology?

Briefly describe the civilian markets or sectors where the technology is or could be deployed.
Maximum 1,000 characters.
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USE OF CANADIAN SUPPLIERS, MATERIALS, AND CONTENT

The Government of Canada is launching the Buy Canadian Policy to protect and prioritize
Canadian workers and industries and strengthen Canada’s domestic economy.

PacifiCan would like to learn more about how your business and proposed project may be able to
prioritize Canadian suppliers, materials (steel, wood products, and aluminum), and content (portion
of goods and services produced in Canada).

Use of Canadian suppliers, materials, and content is not required to be eligible for the Regional
Defence Investment Initiative. However, priority may be given to projects that are able to
demonstrate significant use of Canadian suppliers, materials, and content.

Definitions:

Canadian Materials means steel, wood products, and aluminum that have undergone primary
manufacturing and fabrication in Canada. Further details are available here.

Canadian content means the part of a product or service that comes from Canada, including both
goods and services.

- For services: A service counts as Canadian if it is provided entirely by people who are based
in Canada. If only part of the work is done in Canada, then only that Canadian portion of the
contract counts.

- For goods: A good counts as Canadian if it is made in Canada. If only part of it is made in
Canada, then only the value added in Canada counts. For imported goods, this is the
difference between the import value and the final selling price, reflecting the value added by
Canadian manufacturers and distributors.

1. Does your business currently use, or has it used in the past, Canadian suppliers,
materials, and/or content?

[ ]Yes [INo

2. Will your proposed project use Canadian suppliers, materials, and/or content?
[ ]Yes [ ]No

Answer 3 and 4. Answer 5.

3. If yes, please provide an estimate of the percentage of costs in your application that
would be associated with the use Canadian suppliers, materials, and/or content. (e.g., less
than 50%, 50 to 75%, 75% or greater).

Maximum 50 characters.
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https://www.canada.ca/en/public-services-procurement/services/acquisitions/selling-federal-government/buy-canadian.html
https://canadabuys.canada.ca/en/how-procurement-works/policies-and-guidelines/policies-directives-and-regulations/policy-prioritizing-canadian-materials-federal-procurement#Appendix_C
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4. If yes, please describe how Canadian businesses are involved in your supply chain.

Maximum 2,000 characters.

5. If your project will not use Canadian suppliers, materials, and content, please explain why
(e.g., lack of Canadian suppliers of the goods or services required, or Canadian suppliers
are cost-prohibitive, etc.).

Maximum 2,000 characters.

You will be required to report on the value of Canadian material and
content used in your project.
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